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Build a property evidence file before marketing
Use records for the exact parcel. Separate a Windermere mailing address from Town boundaries, and separate attractive
features from the legal rights or approvals that support a claim.

Property address / parcel ID / target move timing:

Evidence to collect Document / source / date Missing item / who confirms

OCPA Municipality / governing jurisdiction

Ownership / title / survey / boundaries

HOA(s) / current dues / governing documents

Improvements / permits / final status

Dock / seawall records and condition

Use only supportable descriptions in listing material

Potential marketing statement Written evidence / source Verified wording / open issue

Town location versus mailing location

Lakefront / lake view / documented access

Dock, boat ramp or other claimed use right

Do not promise lake access, transferable ramp eligibility, dock rights or permitted work without verification. Town resident ramp
eligibility is a separate question. Association approval does not substitute for required government review or permitting.

Orange County Property Appraiser: parcel and Municipality starting point
Town of Windermere: current Town parks and boat-ramp information
Town building services: permit and inspection record starting point
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https://www.ocpafl.org/
https://www.town.windermere.fl.us/page/town-parks/
https://pdcsllc.com/cities/windermere/
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Request relevant comparisons and a preparation plan
Ask for relevant closed sales and explain meaningful differences. A shared ZIP code alone is not a comparable-sale method.
Asking prices and online estimates are not guaranteed sale prices.

Comparison input Candidate sale A Candidate sale B Candidate sale C

Address / closed date / source

Town / unincorporated / ownership /
HOA

Size / layout / condition / updates

Lot / lake setting / verified access /
dock

Price / credits / documented terms

Difference from your home / who
reviews

Preparation priorities: decide after a quote and timing check

Task / reason / priority Quote / source / date Who / approval / target date

1

2

3

Plan review date / current competing homes or new-build options to check:

Prioritize documented condition concerns, presentation and work that fits your budget and move. Check both association
requirements and the correct permitting authority before work. No project is assumed to return its cost or guarantee a higher price.

Town of Windermere: jurisdiction and Town-service FAQ starting point
Seller article: request a record-based preparation and pricing discussion
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https://www.town.windermere.fl.us/page/frequently-asked-questions
https://toporlandoliving.com/featured/windermere-seller-guide/
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Compare unique proceeds costs and complete offers
Use actual negotiated terms and dated provider estimates. Compensation is negotiable; no fixed rate is assumed. Keep private
payoff statements and account details out of the general contact form.

Proceeds input Estimated $ Source / date / included elsewhere?

Expected sale price

Loan payoff(s): obtain privately

Negotiated brokerage compensation

Seller credits / concessions

Title / closing / taxes / prorations

Other unique liens / obligations / costs

Estimated net: price minus unique costs

RECONCILE FIRST: Do not deduct the same credit, repair allowance, fee or prorated charge twice. Identify items already included in a
closing estimate. Treat an unknown as unresolved, not zero.

Offer comparison: price, risk, timing and estimated net

Term to review Offer A Offer B

Price / credits / unique estimated net

Financing / evidence / conditions

Inspection / appraisal / other contingencies

Closing / occupancy / deadlines

PLAN YOUR NEXT STEP WITH DANIEL
Share the property address, general timing and next-move goals. Ask Daniel to review the records, preparation priorities and offer
trade-offs for your specific home.

Blank educational organizer, not a valuation, appraisal, contract, inspection or legal, tax, lending or insurance advice. Proceeds are
estimates, not guarantees. Confirm obligations and actual deadlines with qualified professionals.

Read the Windermere seller article and request a property-specific plan
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